
Greetings! I trust that each of you
experienced a fantastic holiday season
and are off to a productive start to 2017.

With the bitter cold winter months in
full force, what better time than now to
make plans to attend our upcoming
Spring Meeting in the sunny and warm
climate of Savannah, Georgia. With the
many historic sites, architecture and
available tours to experience it all,
Savannah should provide a great
atmosphere and venue to ensure a
positive and productive experience for
our membership.

Thanks to our Conference Committee,
we have an exciting meeting planned.
Slated on our agenda includes
educational and engaging topics on
aquaculture and cannabis production as
well as a presentation from renowned
horticulture economist, Dr. Charlie Hall.
All of our speakers are well versed in their
respective fields and I am excited about
the educational value and venue for our
event.

I also would like to mention that during
our Spring Meeting, we will be electing
some new members to our Board of
Directors. If you have interest in serving
in this capacity or possibly as a
committee chair, please let me know.

Your participation is encouraged and
would be greatly appreciated. 

In addition, I would like to share the
news that Justin Shelton, our president-
elect, has tendered his resignation to the
NGMA Board. Justin was an asset to our
organization and he will be missed.

Make plans now to attend our Spring
Meeting! A great agenda is planned and
you don’t want to miss it. I look forward
to seeing you all in Savannah.

Mark Davis
President of NGMA
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NGMA 2017 
Spring 

Meeting 
April 2–4, 2017

Hilton Savannah DeSoto
Savannah, Ga.

See page 3 for complete details

Register online now!

Download the 
Attendee Brochure

https://www.ngma.com/
https://www.ngma.com/meeting_registration.2017.htm
https://www.ngma.com/pdf/NGMA_2017_Spring_Meeting_Attendee_Brochure.pdf
https://www.ngma.com/pdf/NGMA_2017_Spring_Meeting_Attendee_Brochure.pdf
https://www.ngma.com/pdf/NGMA_2017_Spring_Meeting_Attendee_Brochure.pdf
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Contact the Headquarters of NGMA

NGMA’s staff wants you to get the most out of your experience with NGMA.
We are available to serve you, so please do not hesitate to contact staff with any
question or concern that you may have. For a full staff listing, please click here.

INSIGHTS is a quarterly publication of the

NATIONAL GREENHOUSE
MANUFACTURERS ASSOCIATION (NGMA)

Winter issue is published in February
Spring issue is published in May

Summer issue is published in August
Fall issue is published in November

To represent and advance the
interests of the greenhouse

industry through education,
networking and communication.

https://www.ngma.com/
http://www.facebook.com/pages/National-Greenhouse-Manufacturers-Association-NGMA/113532758680537
www.ngma.com/headquarters.htm
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NGMA Spring Meeting April 2–4, 2017

Learn: Speakers will discuss economics of the Green
Industry and some emerging industries such as
aquaponics and cannibas cultivation.

Mingle and Network: The Structural and
Supplier Presentations and Discussion
allows NGMA members to get to
know each other better. Several
companies will have the
opportunity to address the group,
with the focus being on projects
currently underway, the technology
being applied and/or the problems
addressed and solved during the process.

Recreate: Enjoy a round of golf with fellow meeting
attendees at the highly-acclaimed Southbridge Golf
Club, surrounded by the beauty of  creator Reese Jones’
strategic placement of water in combination with the
natural beauty of the wooded tract of Georgia pines and
live oaks.

Get Spooked: Savannah was voted “the most
haunted city in America” for 2002. Join us, if you dare,
for this tour featuring the spirited side of the city. You’ll
hear legends, myths and haunting stories as our ghost
guide fills your imagination with tales from Savannah’s
storied past.

Enjoy History: The Historic Savannah and
Southern Mansion Experience is offered as an add-on
tour option. Take a trolley ride through historic
Savannah, home to stately Southern architecture and
distinctive park-like squares, and enjoy tours of two of

NGMA is able to offer attendees a discounted
room rate of $181 per night plus applicable
taxes and fees. Make your reservations online
or by calling the hotel at 1-877-280-0751.
Reference our group name, National Greenhouse
Manufacturers Association, to receive the
discounted rate. The reservation deadline is
March 10, 2017.

Wondering what's planned for the 
2017 Spring Meeting? Here are 

some of the highlights:

Make sure to book your hotel room!

Join us for
education,
networking

and fun!

Savannah’s Historic House Museums. The Isaiah
Davenport House Museum is devoted to the American
Federal style house and the Andrew Low House, home
to a wealthy cotton businessman, was designed by John
Norris, architect to the city’s leading citizens.

Sightsee: See the brochure for a list of great
attractions in the Savannah area that you can visit on
your own, including Forsyth Park, Cathedral of St. John
the Baptist, City Market and the Tybee Island
Lighthouse and Museum.

If you have any questions about the Spring Meeting,
please contact Lori Zelesko at events@ngma.com or
717-238-4530.

NGMA Conference
Sessions are described

on page 4.

Hilton
Savannah
DeSoto

https://secure3.hilton.com/en_US/hi/reservation/book.htm?execution=e1s1
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Join our dynamic speakers to hear encouraging and
exciting developments and broaden your knowledge of
the great industry that keeps our interest day to day!

Dr. Charles R. Hall, Ellison Chair in
International Floriculture, Texas A&M
University, Department of
Horticultural Sciences
presents two sessions:

The Past, Present and Future
of Green Industry Economics 

The post-recession years have been
a mixed bag for the industry. While
many firms exited the industry
during the economic downturn,
those left standing have returned to semi-profitable
times — some more and some less. Understanding the
economic “whys” will be the key to profit and even
survival in the coming years.

Will the Real Green Industry Please Stand Up?

In spite of all of the uncertainty in the marketplace,
there are still pockets of opportunity to capitalize on.
Join Charlie Hall in this session as he dissects the
entire green industry to unveil the opportunities (and
challenges) ahead in 2017 and beyond.

We’ll also explore these topics:

The Emerging Aquaponics Industry
Dr. James Rakocy, Director 
The Aquaponics Doctors 

This session will provide an
overview of the status of
aquaponics and describe how
aquaponic systems work and are
considerably different than
hydroponic systems. Rakocy will
also discuss how large commercial
facilities should be constructed in
regards to greenhouses.

Commercial Cannabis Cultivation
Damian Solomon, Director 
of Cultivation, MedMen 

This session will cover where the
commercial cannabis industry was in
the past and where it’s headed in the
future. By using commercial
horticulture practices, the cultivation
of cannabis is like any other crop.

NGMA Conference Sessions NGMA Spring Meeting
April 2–4, 2017

Dr. Charles R. Hall

Dr. James Rakocy

Damian Solomon

If you have any questions about the Spring Meeting,
please contact Lori Zelesko at events@ngma.com or
717-238-4530.

The NGMA was happy to present its 2016
scholarship to Alexander Schaller, a student at the
University of Arizona.

Schaller is a senior with a double major in sustainable
plant systems and agricultural economics and
management. He is interested in ornamental and
floriculture crop breeding and crop physiology. Upon
graduation this spring, his plan is to participate in
different internships for a year, then return to school
to pursue an advanced degree in plant science focusing
on genetics or pathology. His goal is to use this
advanced degree to work on breeding for ornamental
or vegetable crops.

Alex fills his time outside the classroom with passion
for plants as well. He is the president of the
undergraduate plant science club and assists in
running the club’s greenhouse and hosting many

different plant science-related
workshops. He is also involved in
many labs on campus, working to
gain experience in his field through
assisting with research and
performing his own. Alex also
enjoys hiking, photography and
attending sports games. 

The scholarship is one way that
NGMA seeks to ensure the future of the industry
through education. The scholarship targets students
majoring in horticulture and bioengineering or the
equivalent and are at least a junior at an accredited four-
year college maintaining a 3.0 GPA.

Members can donate via the membership renewal
form or by contacting NGMA's Executive Director,
Lisa Ruggiers, at info@ngma.com.

NGMA Presents Annual Scholarship to Alexander Schaller

Alexander Schaller
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Award Worthy?

Greenhouse Management and Nursery Management are
accepting nominations for the 2017 Horticultural
Industries Leadership Awards (HILA). 

HILA, sponsored by Syngenta, is the only national
awards program to honor leaders from the greenhouse
and nursery industries. Six award winners will be
honored in these industry sectors in North America. 

HILA recipients will have made significant
contributions to the horticulture industry, such as:

✿ Contributing to its development with their
innovation and expertise

✿ Excelling in environmental stewardship

✿ Enhancing the lives of employees, customers,
communities and the industry at large with their
charitable giving

✿ Otherwise making a positive impact on the industry

The winners will be awarded during the HILA reception
at Culitvate ’17 in Columbus, Ohio, on Sunday, July 9,
2017. The deadline for nominations is April 1, 2017 and
can be submitted at www.GreenhouseMag.com/hila
and www.NurseryMag.com/hila

Keeping a Steady Pace: 
The 2016 State of the Industry Report

The overall feel of 2016 has been one of stability and
consistency. While we’re not seeing the sales explosion
that we did as the economy started to significantly
rebound in 2013, the numbers tell us that the industry
is in a relatively stable place. While, according to
horticultural economist Dr. Charlie Hall, the next Great
Recession isn’t likely to happen in the next two years,
green industry businesses should still be preparing
themselves so that when that next downturn occurs,
their business will be able to weather it. It’s a good time
to invest in the structural maintenance you’ve been
putting off, making time for additional staff hiring and
training, honing your marketing efforts and planning
for future success.

Click here to read more: http://magazine.green
housemag.com/article/october-2016/2016-state-of-
the-industry-report-october-2016.aspx

International Congress on 
Controlled Environmental 
Agriculture 2017 Slated for May

Organized by the Foundation for the Development of
Controlled Environment Agriculture, ICEA is taking
place from May 17 through 19 at the Hotel El Panama
Convention Center in Panama City, Panama.

The theme of this year’s convention is "Using Science
and the Market to Build a Successful Controlled
Environment Agriculture Business." Controlled
environment agriculture is the present and future of
global food production, allowing growers to protect and
maintain optimal growing conditions throughout the
entire development of the crop enabling crop
production year-round.

ICCEA 2017 is to be the place to engage, learn and
apply the foundations of controlled environment
agriculture from renowned experts in the applied fields
of science, horticulture, lighting, robotics and
engineering. It also affords the opportunity to interact
with like-minded people and industry experts from
around the world such as investors, innovators,
manufacturers and suppliers.

For more information, click here:
http://icceapanama.org/en/about/

Six Advantages to an 
Open Roof Greenhouse

Ornamental growers have seemingly endless options
when it comes to choosing a new structure for their
operation. They must factor in types of materials, labor
costs, square footage, advanced components, water
availability and more. But the structure’s roof may be
the most important consideration of all, as it often
directly correlates with the overall climate of the
growing environment.

Depending on the plants grown, growers may want the
roof to be wide open to make use of natural elements,
while keeping control of the greenhouse’s conditions.
Here, Rough Bros. Southeast Regional Sales Manager
James Parris explains how open roof structures can
provide big benefits.

Industry News

http://magazine.greenhousemag.com/article/october-2016/2016-state-of-the-industry-report-october-2016.aspx
http://magazine.greenhousemag.com/article/october-2016/2016-state-of-the-industry-report-october-2016.aspx
http://magazine.greenhousemag.com/article/october-2016/2016-state-of-the-industry-report-october-2016.aspx
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NGMA Welcomes This New Member:

Great American Media Services, Sparta, Mich.

Wadsworth Control Systems 
Welcomes Two Additions to Staff

Nick Earls joins Wadsworth Control Systems with a
wealth of knowledge on the cannibas industry. He is the
company’s new customer support and sales team
member. Nick attended the University of Arizona where
he received a bachelor’s degree in controlled
environment agriculture. He managed the campus
teaching greenhouse while studying commercial
hydroponic greenhouse vegetable production. Nick then
moved to Denver, Colo., where he began working in the
cannabis industry. He managed a cultivation facility for
Denver Relief while helping with consulting projects.
Just prior to joining Wadsworth, Nick was the head
grower for a cannabis greenhouse in Pueblo, Colo.

Even in the world of the highly capable, there aren’t
many people who can guide you off a perilous
mountain, offer their home-brewed beer, then program
your environmental control. Jeff Henderson, the newest
addition to Wadsworth Control Systems’ software
development team, is highly proficient in all the above.

Jeff joins the team in developing the software and
furthering the capabilities of the company’s successful
touchscreen control, Seed, which was released in May
2016.

Both Nick and Jeff will be working from Wadsworth
Controls’ Colorado office.

Member Benefit Spotlight:
Website Promotion, Information 
& Advertising

Did you know that as a member you can access an
alphabetical listing of each member on NGMA’s website?

The listing includes contact
information and is available by
member category. The website
also includes “Helpful Hints,”
which may be printed and
distributed to clientele, and
copies of NGMA standards and
guidelines. 

Learn more about all your member benefits here. If
you have additional questions, please contact Angela
Burkett at membership@ngma.com.

Click here to read more.
http://www.greenhousemag.com/article/advantages-
open-roof-structures/

When Accidents Happen, 
It’s Important to Know the Process

Many owners and managers of horticultural businesses
treat their workers' compensation policies like other types
of insurance: it’s often out of sight and out of mind.

However, also like most coverage plans, workers’
compensation is an important consideration for any
company and demands more attention than it may
receive. Specific laws and regulations vary by state, but
many state governments require coverage for wage

replacement or other accommodations in the event of an
employee injury that leaves them unable to work at their
full ability.

Bill Brandl, director of workers’ compensation claims
with Sentry Insurance, says the basic goal of workers’
compensation is to provide medical benefits and/or
wage replacement as needed by state requirements.

“What that means, ultimately, is that when someone’s
injured and they go to the doctor, those medical charges
would be tied to a workers' compensation claim, it
would come to us and we would assess them,” Brandl
says. “If someone is taken off of work by their medical
provider or cannot work because of their injury, we
would be responsible, in accordance with state statutes,
for wage replacement.”

Click here to read more:
http://www.greenhousemag.com/article/hortica-
workers-compensation-injury-coverage/

continued from page 5

Industry News

NGMA Association News

https://www.ngma.com/benefits.htm
http://www.greenhousemag.com/article/advantages-open-roof-structures/
http://www.greenhousemag.com/article/advantages-open-roof-structures/
http://www.greenhousemag.com/article/hortica-workers-compensation-injury-coverage/
http://www.greenhousemag.com/article/hortica-workers-compensation-injury-coverage/
https://www.ngma.com/
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The single most valuable resource in sales is time. This
means that you have a given amount of time during the
course of a day to accomplish everything you need to
do. There are a number of mistakes that salespeople
commonly make that impair their productivity. 

Five Sales Productivity Mistakes 
that You’re Making Right Now

1. Checking emails all day. There’s nothing that
will drain your time more than constantly checking your
inbox. This will pull you away from the most critical
activities that will actually make you money. Rather than
checking emails throughout the day, designate a few
blocks of time specifically for email activity. Outside of
that, leave your email program off-limits. 

2. Responding to emails immediately. Email by
definition rarely requires that you respond immediately.
If the sender truly wanted an immediate response, he or
she would have phoned you. Rather than jumping to
respond to emails, focus on responding only to messages
during the preset blocks of time specified strictly for
email activity.

3. Following a to-do list. A to-do list is a non-
prioritized list of tasks that you’d like to get through
during the course of the day. Rather than having a to-do
list, create a list of time-dated tasks. And, if you find
that you keep pushing a particular task over into the
following day three times, it means that it’s not
important enough to do and should be removed from
your calendar.

4. Prospecting when you have time. Prospecting
is the single most important activity that you can do
right now to insure that you’ll be making money in a
few months. So rather than simply prospecting when
you have time, block out a particular time during each
day, or certainly at least each week, to provide sufficient
time for prospecting. The most effective salespeople
block out an hour or two during each day strictly for
prospecting. Try buying a cheap kitchen timer use it to
block out one-hour chunks of time with no distractions.

5. Letting meetings run on for far too long.
One of the most common mistakes that salespeople
make is letting a sales meeting simply drag on and on.

No sales meeting should exceed 60 minutes unless
there’s a very clear agenda with extenuating
circumstances. Most sales meetings can be conducted in
a relatively brief period of time, thereby giving you more
time to either set up other meetings or do whatever you
must during the course of the day.

These mistakes create heavy baggage that just weighs you
down. By avoiding these five sales productivity mistakes—
which you may committing at this moment—you can free
up your time to focus on what is most critical to making
money. 

Which of these mistakes do you find that you
commonly make? 

Five Sales Productivity Mistakes that You’re Making Right Now

About the Author: Marc Wayshak is a sales
strategist, the author of two books on sales
and leadership and a regular online
contributor to Entrepreneur Magazine and the
Huffington Post Business section. Get his free
eBook “25 Tips to Crush Your Sales Goal” at
http://gameplanselling.com/. Follow him on
Twitter: @MarcWayshak. Marc Wayshak

Connect with
NGMA Online!

www.ngma.com

by Marc Wayshak

• Good news? 
• New product?
• Changed positions?
• Company or individual

award?
• Ideas about what 

you’d like to see in
your  newsletter?

If you have information
you’d like to share 

with the membership, 
please send it to:

NGMAeditor@hotmail.com

http://www.marcwayshak.com/
http://gameplanselling.com/
https://twitter.com/marcwayshak
https://www.ngma.com/
http://www.facebook.com/pages/National-Greenhouse-Manufacturers-Association-NGMA/113532758680537
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Reach New Clients by Advertising on the NGMA Website
The NGMA Website Advertising Program
is designed to keep your company’s name
in front of the thousands of visitors to the
NGMA website. NGMA offers two
placement positions for advertisements on
www.ngma.com, both horizontal banner
positions and vertical banner positions.
We are offering multiple positions for each
banner type. Your ad won’t get lost in the
fray, though. The maximum positions for
the horizontal banner will be 5 and a
maximum of 3 for each of the two vertical
banners. Advertisements will rotate on a
constant basis within 7 and 10 seconds. 

During the past three months (November,
December and January), the NGMA
website had 2,760 visits for a total of
7,672 page views and approximately 77
percent of those visitors were new to the
site. Just think…your ad could have
reached every one of those individuals
visiting the NGMA website.

If you are interested in advertising on the
website, please download the Website
Advertising Program document, or contact
ads@ngma.com. We look forward to being able to
promote your company through the NGMA website.

NGMA member rates for website advertising

Placement Ad Type Ad size # of Positions** Rates of NGMA Members (per month)

1 month 3 months 6 months

Run of Site* Horizontal Banner 810 x 100 px 5 $149 $139 $119

Vertical Banner 120 x 240 px 6 $99 $89 $79

Non-member rates for website advertising

Placement Ad Type Ad size # of Positions** Rates of non-members (per month)

1 month 3 months 6 months

Run of Site* Horizontal Banner 810 x 100 px 5 $199 $179 $159

Vertical Banner 120 x 240 px 6 $119 $109 $99

*Run of site is defined by all public pages.
**Ads will rotate up to the maximum number of positions on a constant basis.

http://ngma.com/advertising/NGMA_Web_Advertising_Program.pdf
http://ngma.com/advertising/NGMA_Web_Advertising_Program.pdf
https://www.ngma.com/

